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This guide was designed to simplify the
complicated process of buying a home.
Whether this is your first home or
hundredth home, | want to make the
process as stress free as possible!
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LOOK AT HOMES
SUBMIT AND NEGOTIATE AN OFFER

HOME INSPECTION
POST INSPECTION AGREEMENT

TITLE SEARCH
| ENDOR ORDERED APPRAISAL
FINAL COMMITTMENT LETTER
FROM LENDER

TRANSFER UTILITIES
FINAL WALKTHROUGH
CLOSING



DETERMINE HOW MUCH YOU CAN AFFORD

GENERAL RULE OF THUMB IS A HOME COST LESS THAN OR EQUAL TO 3
TO 5 TIMES YOUR ANNUAL HOUSEHOLD INCOME, WITH A 20% DOWN
PAYMENT. KEEPING DEBT LOW WILL ALSO SUPPORT HOW MUCH YOU

CAN AFFORD.

GET PRE-QUALIFIED AND PRE-APPROVED

PRE-QUALIFYING IS A GOOD FIRST STEP BECAUSE IT GIVES YOU A GENERAL
IDEA OF WHAT LOANS YOU MIGHT GET APPROVED FOR. ITS LESS
STRENUOUS THAN A PRE-APPROAL, AND CAN GET YOU STARTED LOOKING
ASAP! KEEP IN MIND THAT A LENDER ONLY DOES A SOFT CREDIT PULL AND
DOESN'T VERIFY YOUR FINANCIAL INFORMATION AT THIS STAGE.
PRE-APPROVAL IS A MORE SOLID INDICATION OF YOUR ABILITY TO GET A
MORTGAGE, SO IT IS RECOMMENDED TO THIS AS SOON AS POSSIBLE. THIS
SHOWS SELLERS THAT YOU CAN ACTUALLY AFFORD THE PURCHASE.

LOOK AT HOMES AND SUBMIT AN OFFER!

AFTER WE LOOK AT HOMES, AND YOU FIND THE RIGHT ONE FOR YOU,
I'LL ASSIST YOU IN SUBMITTING YOUR OFFER. THE OFFER SUBMITTED
WILL REFLECT A PRICE THAT IS FAIR AND COMPARABLE TO OTHER
HOMES IN THE AREA. NEGOTIATION MAY BE REQUIRED UNTIL THE
OFFER IS ACCEPTED.
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ALWAYS CHECK WITH YOUR LENDER BEFORE DOING ANY OF THE FOLLOWING PRIOR TO CLOSING ON YOUR HOME

DON'T DEPOSIT CASH INTO YOUR BANK —
ACCOUNTS BEFORE SPEAKING WITH YOUR -":" . '
BANK OR LENDER

Lenders need to source your money, and cash
isn’t easily traceable. Before you deposit any
amount of cash into your accounts, discuss the
proper way to document your transactions with
your loan officer.

DON'T MAKE ANY LARGE PURCHASES

New debt comes with new monthly obligations. New
obligations create new qualifications. People with
new debt have higher debt-to-income ratios. Since
higher ratios make for riskier loans, qualified
borrowers may end up no longer qualifying for their
mortgage.

DON'T CO-SIGN OTHER LOANS FOR ANYONE

When you co-sign, you're obligated. With that obligation
comes higher debt-to-income ratios as well. Even if you
promise you won't be the one making the payments, your
lender will have to count the payments against you.

DON'T CHANGE BANK ACCOUNTS

Remember, lenders need to source and track your assets.
That task is much easier when there’s consistency among
your accounts. Before you transfer any money, speak with
your loan officer.

DON'T APPLY FOR NEW CREDIT

It doesn’t matter whether it’s a new credit card or
a new car. When you have your credit report run
by organizations in multiple financial channels
(mortgage, credit card, auto, etc.), your FICO®
score will be impacted. Lower credit scores can
determine your interest rate and possibly even
your eligibility for approval.



GET A HOME INSPECTION

HOME INSPECTIONS ARE COMPLETED DURING YOUR DUE DILLIGENCE
PERIOD. DUE DILLIGENCE IS THE FIRST 7 TO 14 DAYS AFTER GOING
UNDER CONTRACT. THIS IS YOUR OPPORTUNITY TO REVIEW ALL
TIHNGS ABOUT THE HOME TO MAKE SURE YOU ARE 100%
COMFORTABLE IN MOVING FORWARD.

POST INSPECTION AND NEGOTIAIONS

ONCE THE INSPECTION IS COMPLETED, THE ISSUES THAT COME UP IN THE
INSCPECTION REPORT WILL BE ADDRESS. WE WILL REQUEST THE ISSUES
WE WANT THE SELLER TO ADDRESS PRIOR TO THE SALE COMPLETING.

DO YOU NEED A HOME WARRANTY?

A HOME WARRANTY IS A RESIDENTIAL SERVICE CONTRACT THAT
COVERS THE COST OF MAINTAINING HOUSEHOLD SYSTEMS OR
APPLIANCES FOR A SET PERIOD.

e HOME WARRANTIES ARE MOST OFTEN ADVISED WHEN PURCHASING
AN OLDER HOME FOR WHICH INFORMATION IS NOT READILY
AVAILABLE ON THE ITEMS

e A HOME WARRANTY IS DIFFERENT FROM HOMEOWNERS INSURANCE

e HOMEOWNERS" INSURANCE COVERS THE LOSS OF THE HOME AND
ITS CONTENTS DUE TO FIRE OR OTHER CERTAIN NATURAL
DISASTERS.



TITLE SEARCH

A TITLE IS A DOCUMENT THAT LISTS THE LEGAL OWNER OF A
PROPERTY. A PROPERTY TITLE SEARCH EXAMINES PUBLIC RECORDS ON
THE PROPERTY TO CONFIRM THE PROPERTY'S RIGHTFUL LEGAL OWNER.

THE TITLE SEARCH SHOULD ALSO REVEAL IF THERE ARE ANY CLAIMS
OR LIENS ON THE PROPERTY THAT COULD AFFECT YOUR PURCHASE.

APPRAISAL

A HOME APPRAISAL IS A REPORT BY A PROFESSIONAL THAT STATES HOW
MUCH A PROPERTY IS WORTH. YOUR LENDER WILL TYPICALLY HIRE THE
APPRAISER AND CHARGE YOU A FEE AT CLOSING. HOME APPRAISALS CAN
AFFECT THE SELLING PRICE AND MORTGAGE AMOUNT FOR A HOME. AN
APPRAISED VALUE THAT DOESN'T MATCH YOUR PURCHASE PRICE COULD
MEAN TROUBLE. IF THE HOUSE APPRAISES FOR LESS THAN YOU'VE
AGREED TO PAY, YOU MAY FIND OYURSELF HAVING TO BRING MORE CASH

TO CLOSE OR NEGOTIATING WITH THE SELLER TO MAKE THE DEAL WORK.
IN SOME CASES, A TOO-LOW APPRAISAL COULD FORCE YOU TO WALK AWAY
FROM THE HOME.



FINAL COMMITTMENT LETTER

FINAL COMMITMENT MEANS THE LENDER PROMISES TO LEND YOU THE

SPECIFIED AMOUNT WITHOUT CONDITION. IT'S IMPORTANT TO KNOW

THERE IS AN END DATE ON THIS TYPE OF APPROVAL, AND IF THE LOAN

ISN'T FUNDED WITHIN THAT PERIOD OF TIME, THE OFFER EXPIRES AND
YOU WILL NEED TO REAPPLY FOR THE LOAN.

CLEAR TO CLOSE

"CLEAR TO CLOSE" SIMPLY MEANS THAT YOU'VE MET THE
REQUIREMENTS AND CONDITIONS TO CLOSE ON YOUR MORTGAGE. AT
THIS STAGE, YOUR LENDER HAS FULLY INSPECTED YOUR DOCUMENTS

AND VERIFIED THAT YOU MEET THE EXPECATIONS OF THE TYPE AND
AMOUNT OF MORTAGE YOU'RE REQUESTING.

ONCE A BORROWER IS CLEAR TO CLOSE, LENDERS WILL TYPICALLY
START PREPARING FOR THE CLOSING DAY. YOUR LOAN OFFICER WILL
SCHEDULE A DATE AND TIME FOR YOUR CLOSING MEETING AND
CONTACT YOUR TITLE COMPANY, REAL ESTATE ATTORNEY OR OTHER
PARTIES WHO PLAN ON ATTENTING. YOUR LENDER WILL ASSEMBLE AND
FINAL DOCUMENTS THAT YOU'LL NEED TO SIGN ON YOUR CLOSING
DATE.



YOU'VE MADE IT TO CLOSING! CONGRATULATIONS!

THE "CLOSING" IS THE LAST STEP IN BUYING AND FINANCING A
HOME. THE "CLOSING", ALSO CALLED "SETTLEMENT," IS WHEN
YOU AND ALL THE OTHER PARTIES IN A LOAN TRANSACTION
SIGN THE NECESSARY DOCUMENTS.

WHAT CAN YOU EXPECT?

CLOSING IS THE FORMAL CONSUMMATION OF A CONTRACT TO
PURCHASE AND SELL REAL ESTATE. THE BUYER, OR BUYERS LENDER,
PRESENTS THE PURCHASE PRICE TO THE SELLER, AND THE SELLER
SIGNS AND DELIVERS A DEED TO CONVEY THE PROPERTY TO THE
BUYER AND (TYPICALLY) OFFERS POSSESION OF THE PROPERTY TO
THE BUYER.

THE CLOSING ATTORNEY COLLECTS ALL THE FUNDS NECESSARY TO
CLOSE, THEN DISBURSES THE LENDER'S LOAN FUNDS, PAYS OFF THE
EXISTING MORTAGES AGAINST THE PROPERTY, AND DISBURSES
FUNDS TO OTHER PARTIES IN ACCORDANCE WITH THE CONTRACT.
THE CLOSING AGENT ALSO RECORDS THE DEEDS NECESSARY TO
TRANSFER OWNERSHIP OF THE PROPERTY WITH THE CLERK OF
COURT AND FILES ANY SECURITY DEED THAT EVIDENCES A LENDER'S
SECURED INTEREST IN THE PROPERTY.



Cfvex U4 FAQ

BUYER CLOSING COSTS MAY INCLUDE

TITLE POLICIES

APPRAISALS

ESCROW OR CLOSING FEES

TAX SERVICE FEES

NOTARY FEES

WIRE FEES

COURIER AND DELIVERY FEES

ATTORNEY FEES

ENDORSEMENTS

RECORDING FEES

STATE, COUNTY OR CITY TRANSFER TAXES
HOME PROTECTION PLANS

NATURAL HAZARD DISCLOSURES

HOME INSPECTIONS

LENDER FEES PAID ALONG WITH THE LOAN ON
THE LOAN ESTIMATE
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SO HOW LONG DOES THIS WHOLE PROCESS TAKE ANYWAYS?
PRE-OFFER

1TO2DAYS
LENDER PRE-APPROVALp—m—mm————— @

YOU'LL WANT A PRE-APPROVAL NOT A UP 1O YOU!
PRE-QUALIFICATION PRIOR TO HOME SEARCH
SERIOUSLY SHOPPING FOR YOUR HOME | FINDING THE PERFECT HOME DEPENDS
ON WHAT YOU SEE, THE MARKET, AND
oy @ ACCEPTANCE OF OFFER. YOU MAY FIND
48 HOURS IT ON YOUR FIRST DAY OR AFTER A FEW

OFFER ACCEPTANCE ] MONTH>
YOU WILL TYPICALLY KNOW IF YOUR
OFFER WAS ACCEPTED WITHIN 48
HOURS OF SUBMITTAL.

1-2 WEEKS
INSPECTION AND REPAIRS

YOU TYPICALLY HAVE 10 DAYS TO
COMPLETE YOUR INSPECTION AND
REQUEST REPAIRS.

5T0 20 DAYS
MORTGAGE APPLICATION
AND UNDERWRITING

1-2 WEEKS
APPRIAISAL

1 DAY

HOMEOWNERS AND TITL 1 DAY
INSURANCE CLEAR TO CLOSE
1 DAY
CLOSING DAY!

START TO FINISH THE AVERAGE TIME IT TAKES TO BUY A
HOME IS 30 TO 45 DAYS
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